
2026 Buyer Journey: 7 Stages Where Buyers
Decide to Hire Before They Call



B2B buyers complete up to 70% of their research

before ever speaking to a sales rep. Their decision is

already taking shape.



With over 30% of B2B buyers

using AI for research, answers

now appear without a click. This

new 'zero-click' world is where

you must be visible.



Winning means being the trusted authority everywhere they look. An omnichannel

content strategy ensures you meet them at every stage.



The key is to create one core asset, then repurpose

it into videos, articles, and slides. This maximizes

your message's impact.



FunnelTide's advantage is distribution. We publish your

content across a network of over 300 high-authority

sites and news outlets.



This approach builds trust and loyalty. Brands with strong omnichannel strategies see an 89%

customer retention rate on average.



Stop waiting for the call and start influencing the decision. See how the

FunnelTide process can build your authority and drive growth.


